
Home Buyers' Packet



About your
Realtor! 

Hello! My name is Aubri Blaize, I am a Realtor at Keller
Williams KC North and specialize in the Kansas City Area

Licensed in MO & KS. I am known for my innate understanding
of my clients' needs and ability to effectively generate results. I
will go above and beyond to communicate effectively and make

sure you feel secure through this process! 
During my own time, I enjoy DIY projects, snowboarding, hiking,
gardening, and family time. I also have jokes to keep a smile on

your face! My husband and I live on 10 acres, with our 5 year
old, bees, chickens, and our black lab named Chief!
I love helping people find their home sweet home,

communicating throughout every step of the process, and
always having their backs.

 



My Promise to you 

Always keep you up to date every moment of
the transaction. So you feel like you know
whats happening each step of the way!

I promise to listen and understand your
wants and concerns. As well as problem
solve during difficult situations.

Trust 

Communication

Listen

Negotiate for You 

I treat all my clients like they are my family. I
will have your best interests at heart, even
before my own. 

Have Your Best Interests at Heart

I build my business on trust. I believe in
being reliable, trustworthy, and to have
your back in whatever you choose. 

I will reach an agreement with integrity, making
this process as stress free as possible, leaving
all parties at the table happy. Especially you. 



Types of Loans
Conventional

VA

USDA

FHA

Credit score as low as 620
Up to 97% Loan to Value
Financing for borrowers with 5-10 financed properties

Credit scores as low as 600
100% financing available
Rural areas only
Must qualify based on income level

Credit scores as low as 580
Only 3.5% down
Stricter guidelines for home qualification (safety concerns)

Includes a VA Funding Fee- this is a mandatory fee
charged by the Department of Veterans Affairs to help
cover the loan programs cost.
Credit scores as low as 580
Stricter guidelines for home qualifications (safety concerns)
No money down for qualified veterans 



My Preferred Lenders
The reason I choose these lenders is because, they answer their phones on the weekend,

they have never missed a closing, and they truly care about their clients. 

Brady Swindler
mobile: 816.447.2238
Office: 913.432.1017
Bradyswindler@leader1.com
Apply online at bradyswindler.leader1.com
NMLS# 12007

Lee McLain
Mobile: 816-728-7700
Lmclain@guildmortgage.net
Apply online at www.leemclain.com
NMLS# 680316 

My Preferred Insurance Agent

Mobile: 913.961.3621
Dan.Brough@countryfinancial.com
www.dantheinsurancemankc.com
"I will go above and beyond to make
sure you have the proper coverage
for your new home!" 



The Home Buying Process

-Meet for the first time
and discuss what you are

looking for.
-Set you up on a search.

-Get Pre-Approved 

Look for and Tour
Homes 

-We found your Home!
-Check Sellers Disclosure

-Check comps/Sale
History

-Make an Offer 
 

-Inspection Period
Then:

-Negotiate fixes
-Accept  property As Is
- Cancel if Inspection is

not satisfactory. 

Appraisal 

Final Walkthrough 
Before Closing Day
(Que: Happy Dance)

You're Home!!!
Scan the QR code
to get my App to

search homes
now! 



Cash Offer
Loan (Conventional, USDA,
FHA, VA)
Flexible Closing/ Possesion
dates
Larger Down Payment
Escalation Clause
As Is Addendum
Remove Contingencies
Don't Ask for Seller Paid
Closing Costs

 

Ways to gain

Buyer Leverage 
These are ways to make your offer

stronger  



Set Yourself up for Success 
The Do's and Don't of the Home Buying Process 

DO Save money for expenses, like:
-Inspections ($200-$700, avg= $525)
-Earnest Money (avg= $1000 to 1%)
-Survey (avg=$400) *optional
-Appraisal (avg=$450)
-Closing costs (prices vary, ask lender)
-Money for improvements 

Save money for downpayment (3%-5% average).

Protect your credit .

Reduce as much debt as possible .

DON'T Don't change jobs.

Don't make any purchases on credit.

Don't fall behind on any payments.

Don't make changes to your name. 

Don't spend your savings. 



How much does your
rent really cost you?

 

1 YEAR 5 YEARS 10 YEARS

$800

$1,000

$1,200

$1,400

$1,600

$2,200

$2,400

$2,800

$3,000

$1,800

$2,000

$9,600

$12,000

$24,000

$14,400

$16,800

$19,200

$26,400

$28,800

$21,600

$33,600

$36,000

$48,000

$72,000

$84,000

$96,000

$108,000

$120,000

$132,000

$144,000

$168,000

$180,000

$60,000

$96,000

$120,000

$144,000

$168,000

$192,000

$216,000

$240,000

$264,000

$288,000

$336,000

$360,000

MONTHLY
RENT



Median Sales Prices of
Houses Sold for the

United States 

Scan the code to get access to School District Stats, Crime

Stats, City Limit information, Flood Maps, and more! 



What are some of my costs? 

Here are some estimates of costs to prepare you before
it is time to buy. 

Earnest Deposit

Inspection Costs

Closing costs Down Payment

Typically 1% of
Purchase price.

Gets applied towards
your closing costs. 

Average is $525 (includes
Whole house, Termite,

Radon)
There are more additional costs

like sewer scope, mold,
foundation, etc. if you choose. 

Vary depending on
taxes, insurance, and

lender fees.
But typically

between
$2500-$8000 

Dependent on loan
type, but can be  at
minimum, 0%-5%

of purchase price.  

*Due at closing*Due at closing

*Due During inspection period 

*Due within first 3 days of accepted offer 

Appraisal

Due to Lender after
Inspection Period.

Around $400-$500 

*Ask Lender 



Leading 

the Industry

When you work with me, you work with a trained
agent that has the backing of the world's
largest real estate company, consisting of
180,000+ associates around the globe. That puts
your listing within the largest real estate
network with the furthest reach.

And, by choosing to partner with me and the
Keller Williams family, you gain access to a suite
of technology that keeps you informed and
engaged in what's happening in your
neighborhood.

Keller Williams was built on a simple-yet-
revolutionary principle: people are what matter
most. To help cement this understanding we've
formalised a belief system that guides how we
treat each other and how we do business.  

Re
pr

es
en

ti
ng

 Y
ou

Win-Win

or no deal 
Integrity

do the right thing 
Customers

always come first 
Commitment

in all things
Communication

seekfirst to understand 
Creativity

ideasbefore results 
teamwork

together everyone
achieves more 

trust

starts with honesty 
equity

opportunities for all 
success 

results through people 



Real Experience

Real Expertise
The Proof is n my numbers

Clients Served

Repeat Business

Percent to List Price

Living here and working in the Kansas City
Area, I understand what makes our

community and the people who call it home
so special. I am proud to call Kansas City

my home.
That's what it takes to truly be a local real

estate expert, not just expertise in
negotiation , marketing, and access to real-

time market data, but a love and
understanding of our community and the

people who live here.
 

That's just one reason to choose me to
stand by your side- and it's the foundation

of everything I do.  

268

105%

82%

Credentials 

Graduated University of Texas at
Dallas

 
2022 Top 5 Individual Agent at

Keller Williams KC North for
closed Units 

 
2022 Top 5 Individual Agent at

Keller Williams KC North for
Closed Sales Volume 

 

A SImple Value Proposition

Everyday I check MLS, Facebook, and my
office for any upcoming listings to help you
find the right home for you! 

I will promise to always respond quick! 

I will negotiate the best possible terms for
you! 

Will answer text/calls anytime

Negotiate the best terms

Will be searching for you

Average Days on market (KC MLS:

38 days)

27

$338,250
Median Sales Price 



Real Estate Terms

Active- An Active listing means it's currently availalable for purchase/sale. 
Pending- This means an offer has been accepted and they no longer allow
showings.  Also known as "in escrow" or "under contract". 
Contingent- An offer has been accepted, however the offer is "subject to" a
certain circumstance. (For example the buyers also need to sell their home in
order to buy their new home).  
Show for Backups- An offer has been accepted, however they are still
allowing showings and backup offers if first offer falls through. 
Backup Offer- A backup offer is an offer made aknowleaging that there is
already another offer and ensures if the first one falls through the backup offer
would be next in line to get accepted.  
Earnest Money-  Earnest money is typically 1% of purchase price and acts as a
"down payment". It also gets applied to your down payment at closing.  
Appraisal- An appraisal is the process of developing an opinion of value for
real property. It is ordered by the buyers lender (at cost to buyer) to ensure the
property is being purchased at or under market value.  
Inspection- Inspection is when the buyer hires licensed professionals to come
out and examine the property. 
Pre-Approved-  The Mortgage Lender has checked credit score, viewed tax
statements, pay check stubs, bank account, and approved buyer for loan. 
Pre-Qualified- Not as strong as a pre-approval. The Mortgage Lender writes
this letter based on what buyer claims they make and how much money they
have. However Lender has not verified these numbers.   
Buyers Agent- Real estate agent that has a contract with buyers and acts
solely as helping clients buy a home.  
Listing Agent- Real estate agent that has a listing contract with a seller, and
acts solely for that seller. 
Equity- Home equity is the Market value of the home minus the current loan
amount.   
Counter Offer- An offer made in response to another. 
Down Payment- The amount of money you put down on a home. Typical 3%-5%
depending on loan type. But can sometimes be 0% up to 20% or more.  
Closing Costs-  Closings costs are LenderFees + Home Insurance + Taxes.
Money to Close- (Down Payment + Closing Costs ) - Earnest money. 



Aubri was amazing. She is kind
and caring. She listened to what

we needed and weeded out
what we didn’t. She followed up
even when we didn’t realize it, on
a house we loved we are now in
the home of our dreams. If you
need someone go with her. She
will help you find your forever

home!
 
 

Aubri listed my investment
property and sold it in 1

day, 30k over list price, and
"as is". I couldn't be

happier! 

Aubri goes above and beyond
for her clients. She is quick to
respond to questions and is

good at helping us consider all
of our options when we are
looking at homes and the

entire process of selling and
buying.

Having Aubri as my listing
agent turned out to be the best

decision I could have made!!
She navigated the listing and
selling of my home with ease. 

 Helped me through the
process of negotiating the

offer I accepted. Aubri is my
Realtor forever!  

As you know buying a house is hard
and stressful, especially being 7

months pregnant in the middle of
winter. Aubri made our house buying

experience absolutely beyond
amazing. As first time home buyers
she made it stress free! Aubri will

forever be our realtor and we can’t
wait to use her for our next home

buying experience! I recommend her
to everyone!

Aubri helped me sell 2 homes
over list price, to buy our forever
dream home. She navigated the
entire process, paid attention to
dates, and made sure it was a
seamless process from start to

finish! I was shocked at how well
she was able to deal with all

three trasactions simultaneously! 

Client Testimonials 



Dear Client,
Welcome to my community! I
hope to provide you with the best
customer service experience as
possible. Buying a home can be a
big life decision. I want to make
sure you feel like you have
someone who you can trust and
has your back, whose not just
your realtor but also a friend. My
promise to you is to help make
this entire process as seamless as
possible. I appreciate your
confidence in me and I'm excited
to work with you! 

-Aubri Blaize





310 NW Englewood Dr

Kansas City, MO 

Website: AubriSoldit.com 

Cell: 816.778.6109

Office: 816.452.4200

Email: aubrisoldit@kw.com

@aubrisoldit

https://www.facebook.com/aubriblaize

Call/Text Anytime!

 

Let's Connect! 


