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Ma rk  Wing ert  |  95 2. 39 3. 9 442  |  Mar k .Win gert @ Res u l t s .n et  |  Th e Jen k ins  Re al  Estate  T ea m  

FIRST NAME  LAST NAME  
    
ADDRESS  CITY  STATE | ZIP  
 
EMAIL ADDRESS  CELL PHONE  
    
FIRST NAME  LAST NAME  
    
ADDRESS  CITY  STATE | ZIP  
    
EMAIL ADDRESS  CELL PHONE  
    
CURRENTLY I |WE: � OWN  �  RENT   I | WE ARE INTERESTED IN: � BUYING  �  SELLING  �  BOTH 
    
I | WE WOULD LIKE TO BUY/SELL WITHIN:  � 0-6 MO.    � 7-12 MO.    � 13- 18 MO.    � OVER 18 MO. 

 

IF  YOU ARE INTERESTED IN BUYING A HOME:  
 

CITY OR AREA:  
   
PRICE RANGE:  AGE OF HOME:  
   
NUMBER OF BEDROOMS:  NUMBER OF BATHROOMS:  
   
NUMBER OF FLOORS:  � 1  � 2+ NUMBER OF GARAGE STALLS:  � 1   � 2   �  3+   
  
BASEMENT:  � YES   � NO  �  DOESN’T MATTER TOTAL SQUARE FEET:    
   
SPECIAL FEATURES I WOULD LIKE: 
 
 
 
 

 
WE HAVE A HOME THAT WE WOULD LIKE TO SELL WITH THE FOLLOWING FEATURES:  
 

CITY OR AREA:  
   
PRICE RANGE:  AGE OF HOME:  
   
NUMBER OF BEDROOMS:  NUMBER OF BATHROOMS:  
   
NUMBER OF FLOORS:  � 1  � 2+ NUMBER OF GARAGE STALLS:  � 1   � 2   �  3+   
  
BASEMENT:  � YES   � NO   TOTAL SQUARE FEET:    
   
SPECIAL FEATURES I WOULD LIKE TO ACCENTUATE: 
 
 
 
 
 

  



AGENCY RELATIONSHIPS IN  
REAL ESTATE TRANSACTIONS

1.  Page 1

2. MINNESOTA LAW REQUIRES that early in any relationship, real estate brokers or salespersons discuss with  
3. consumers what type of agency representation or relationship they desire.(1) The available options are listed below. This  
4. is not a contract. This is an agency disclosure form only. If you desire representation you must enter into a 
5. written contract, according to state law (a listing contract or a buyer/tenant representation contract). Until such time  
6. as you choose to enter into a written contract for representation, you will be treated as a customer and will not receive 
7. any representation from the broker or salesperson. The broker or salesperson will be acting as a Facilitator (see  
8. paragraph IV on page two (2)), unless the broker or salesperson is representing another party, as described below.

9. ACKNOWLEDGMENT: I/We acknowledge that I/we have been presented with the below-described options.  
10. I/We understand that until I/we have signed a representation contract, I/we am/are not represented by the  
11. broker/salesperson. I/We understand that written consent is required for a dual agency relationship.

12. THIS IS A DISCLOSURE ONLY, NOT A CONTRACT FOR REPRESENTATION.

13.  
 (Signature) (Date) (Signature) (Date)

14. I. Seller’s/Landlord’s Broker: A broker who lists a property, or a salesperson who is licensed to the listing broker, 
15.  represents the Seller/Landlord and acts on behalf of the Seller/Landlord. A Seller’s/Landlord’s broker owes to 
16.  the Seller/Landlord the fiduciary duties described on page two (2).(2) The broker must also disclose to the Buyer 
17.  material facts as defined in MN Statute 82.68, Subd. 3, of which the broker is aware that could adversely and 
18.  significantly affect the Buyer’s use or enjoyment of the property. (MN Statute 82.68, Subd. 3 does not apply to 
19.  rental/lease transactions.) If a broker or salesperson working with a Buyer/Tenant as a customer is representing the  
20.  Seller/Landlord, he or she must act in the Seller’s/Landlord’s best interest and must tell the Seller/Landlord any 
21.  information disclosed to him or her, except confidential information acquired in a facilitator relationship (see paragraph 
22.  IV on page two (2)). In that case, the Buyer/Tenant will not be represented and will not receive advice and counsel 
23.  from the broker or salesperson.

24. II. Buyer’s/Tenant’s Broker: A Buyer/Tenant may enter into an agreement for the broker or salesperson to represent 
25.  and act on behalf of the Buyer/Tenant. The broker may represent the Buyer/Tenant only, and not the Seller/Landlord, 
26.  even if he or she is being paid in whole or in part by the Seller/Landlord. A Buyer’s/Tenant’s broker owes to the 
27.  Buyer/Tenant the fiduciary duties described on page two (2).(2) The broker must disclose to the Buyer material facts  
28.  as defined in MN Statute 82.68, Subd. 3, of which the broker is aware that could adversely and significantly affect 
29.  the Buyer’s use or enjoyment of the property. (MN Statute 82.68, Subd. 3 does not apply to rental/lease transactions.)  
30.  If a broker or salesperson working with a Seller/Landlord as a customer is representing the Buyer/Tenant, he or 
31.  she must act in the Buyer’s/Tenant’s best interest and must tell the Buyer/Tenant any information disclosed to him 
32.  or her, except confidential information acquired in a facilitator relationship (see paragraph IV on page two (2)). In  
33.  that case, the Seller/Landlord will not be represented and will not receive advice and counsel from the broker or 
34.  salesperson.

35. III. Dual Agency - Broker Representing both Seller/Landlord and Buyer/Tenant: Dual agency occurs when one 
36.  broker or salesperson represents both parties to a transaction, or when two salespersons licensed to the same 
37.  broker each represent a party to the transaction. Dual agency requires the informed consent of all parties, and 
38.  means that the broker and salesperson owe the same duties to the Seller/Landlord and the Buyer/Tenant. This 
39.  role limits the level of representation the broker and salesperson can provide, and prohibits them from acting  
40.  exclusively for either party. In a dual agency, confidential information about price, terms and motivation for pursuing 
41.  a transaction will be kept confidential unless one party instructs the broker or salesperson in writing to disclose 
42.  specific information about him or her. Other information will be shared. Dual agents may not advocate for one party 
43.  to the detriment of the other.(3)

44.  Within the limitations described above, dual agents owe to both Seller/Landlord and Buyer/Tenant the fiduciary 
45.  duties described below.(2) Dual agents must disclose to Buyers material facts as defined in MN Statute 82.68, Subd.  
46.  3, of which the broker is aware that could adversely and significantly affect the Buyer’s use or enjoyment of the 
47.  property. (MN Statute 82.68, Subd. 3 does not apply to rental/lease transactions.)

MN:AGCYDICS-1 (8/19) 



AGENCY RELATIONSHIPS IN  
REAL ESTATE TRANSACTIONS

48. Page 2

49. IV. Facilitator: A broker or salesperson who performs services for a Buyer/Tenant, a Seller/Landlord or both but 
50.  does not represent either in a fiduciary capacity as a Buyer’s/Tenant’s Broker, Seller’s/Landlord’s Broker or Dual  
51.  Agent. THE FACILITATOR BROKER OR SALESPERSON DOES NOT OWE ANY PARTY ANY OF THE FIDUCIARY 
52.  DUTIES LISTED BELOW, EXCEPT CONFIDENTIALITY, UNLESS THOSE DUTIES ARE INCLUDED IN A  
53.  WRITTEN FACILITATOR SERVICES AGREEMENT. The facilitator broker or salesperson owes the duty of  
54.  confidentiality to the party but owes no other duty to the party except those duties required by law or contained in 
55.  a written facilitator services agreement, if any. In the event a facilitator broker or salesperson working with a Buyer/ 
56.  Tenant shows a property listed by the facilitator broker or salesperson, then the facilitator broker or salesperson 
57.  must act as a Seller’s/Landlord’s Broker (see paragraph I on page one (1)). In the event a facilitator broker or  
58.  salesperson, working with a Seller/Landlord, accepts a showing of the property by a Buyer/Tenant being represented 
59.  by the facilitator broker or salesperson, then the facilitator broker or salesperson must act as a Buyer’s/Tenant’s 
60.  Broker (see paragraph II on page one (1)).

61. (1)  This disclosure is required by law in any transaction involving property occupied or intended to be occupied by 
62.  one to four families as their residence.

63. (2)  The fiduciary duties mentioned above are listed below and have the following meanings:
64.  Loyalty - broker/salesperson will act only in client(s)’ best interest.
65.  Obedience - broker/salesperson will carry out all client(s)’ lawful instructions.
66.  Disclosure - broker/salesperson will disclose to client(s) all material facts of which broker/salesperson has knowledge 
67.  which might reasonably affect the client(s)’ use and enjoyment of the property.
68.  Confidentiality - broker/salesperson will keep client(s)’ confidences unless required by law to disclose specific 
69.  information (such as disclosure of material facts to Buyers).
70.  Reasonable Care - broker/salesperson will use reasonable care in performing duties as an agent.
71.  Accounting - broker/salesperson will account to client(s) for all client(s)’ money and property received as agent.

72. (3) If Seller(s)/Landlord(s) elect(s) not to agree to a dual agency relationship, Seller(s)/Landlord(s) may give up the  
73.  opportunity to sell/lease the property to Buyer(s)/Tenant(s) represented by the broker/salesperson. If Buyer(s)/ 
74.  Tenant(s) elect(s) not to agree to a dual agency relationship, Buyer(s)/Tenant(s) may give up the opportunity to 
75.  purchase/lease properties listed by the broker.

76. NOTICE REGARDING PREDATORY OFFENDER INFORMATION: Information regarding the predatory offender 
77. registry and persons registered with the predatory offender registry under MN Statute 243.166 may be  
78. obtained by contacting the local law enforcement offices in the community where the property is located, 
79. or the Minnesota Department of Corrections at (651) 361-7200, or from the Department of Corrections Web site at  
80. www.corr.state.mn.us.

MN:AGCYDISC-2 (8/19) 



RE:ABADS (04/16) 

AFFILIATED BUSINESS ARRANGEMENT 
DISCLOSURE STATEMENT 

 
  

To: _________________________________________________________________________________________________________

From:                                      RE/MAX Results                                                           

Property: ___________________________________________________________________________________________________

This is to give you notice that Collopy Real Estate, Inc. d/b/a RE/MAX Results (“Broker”) has a business relationship with the settlement 
service providers named below.  The owner of Broker owns 100% of Home Title, Inc.  The owner of Broker owns 50% of Results Mortgage, 
LLC.  Because of these relationships, Broker’s referral to any of these companies may provide Broker and/or its affiliates a financial or 
other benefit. 

Set forth below are the estimated charges or range of charges for the settlement services listed. You are NOT required to use the listed 
provider as a condition for the purchase or sale of your property. THERE ARE FREQUENTLY OTHER SETTLEMENT SERVICE 
PROVIDERS AVAILABLE WITH SIMILAR SERVICES. YOU ARE FREE TO SHOP AROUND TO DETERMINE THAT YOU ARE 
RECEIVING THE BEST SERVICES AND THE BEST RATE FOR THESE SERVICES. 

PROVIDER SETTLEMENT SERVICES RANGE OF CHARGES1 

Home Title, Inc. 
Offers title insurance policies 
against loss due to certain title 
defects. 

Provides handling of details in 
closing and transferring the 
property in accordance with 
the terms of the purchase 
agreement. 

Provides searches of public 
records that bring to your 
attention known problems with 
the property’s title prior to 
closing. 
 

Buyer Closing/Settlement Fee (Cash Sale) $195 - $295 
Buyer Closing/Settlement Fee (Financed) $175 - $295 
Title Search and Exam Fee $480 - $555 
Buyer Processing Fee $25 - $100 
Minnesota Owner’s Policy of Title Insurance Variable charge depending on policy amount, ($30,000 

up to $1 million) not to exceed $3.60/$1,000. (Request 
quote for policy amount > $1 million) 

Minnesota Mortgage Policy of Title Insurance Variable charge depending on policy amount ($30,000 
up to $1 million) not to exceed $3.00/$1,000. (Request 
quote for policy amount > $1 million) 

ARM - Balloon Endorsement $50 - $100 
Minnesota Closing Protection Letters (“CPL”) No Charge 
Seller Closing Fee $195 - $695 
Seller Processing Fee $25 - $150 

Results Mortgage, LLC 
Provides residential mortgage 
loan products and services. 

Loan Origination Charges2 Variable charge depending on the actual loan amount 
obtained (1% - 2.5% of the loan amount) 

1 The actual amount charged may vary depending on the particular circumstances underlying the transaction, including the home value, coverage and 
limits, other requested terms and services, market conditions, government regulations, property location and features, and other factors.  Rates are 
subject to change and may not be the lowest available.  For a free, no obligation quote, please contact the provider directly. 
2 Other charges may be imposed in connection with mortgage loans.  The Lender may also require the use of other service providers who represent the 
lender’s interest, including an attorney, credit reporting agency, and/or appraiser. If you apply to the lender for a loan, you will receive a Loan Estimate 
within 3 business days of submission of your loan application, which will provide you with more information on the anticipated charges associated with 
the loan. 

Broker also has a business relationship with various home warranty companies.  These companies provide home warranty services. While 
Broker does not have an ownership interest in any home warranty company, it may receive fees from such companies as compensation 
for services it performs on their behalf.   

ACKNOWLEDGMENT 

I/We have read this Disclosure Statement, and understand that Broker is referring me/us to purchase the above-described settlement 
services and may receive a financial or other benefit as the result of this referral. 

  

(Buyer / Seller) (Date) (Buyer / Seller) (Date) 



Mark Wingert



 612-804-1040

ALL RATES AND PROGRAMS SUBJECT TO CHANGE WITHOUT NOTICE.  NOT A COMMITMENT TO LEND.

TVanlokeren@Refinedlending.com

RefinedLending.com

TAYLOR
VANLOKEREN

SCAN ME

MORTGAGE BANKER
NMLS #1305424

New Purchase Loans

Refinance Loans 

New Construction Loans as low as 3.5% FHA & 5% Conventional

Unique Programs for First Time Home Buyers

Local Lender

In-House Underwriting + Processing

Licensed in 48 States

Multiple Low Down Payment Options

WISH Grant

tel:612-804-1040
tel:612-804-1040




Mr & Mrs Awesome
123 Dreamy Lane
Your Home, MN 55555













MARK WINGERT  |  THE JENKINS  REAL  ESTATE  TEAM  
 

MAKE YOUR MOVE CHECKLIST 
 

Change the locks:  
� To be certain your new home is secure, change all the locks on all the exterior doors 

as you don’t know how many people have been given keys in the past.  You can call 
a locksmith or replace the locks yourself. 

   
Moving your household items: 

� If you are moving yourself, make sure to rent all the right equipment, including 
dollies to reduce the physical strain of lifting. 

� Get everything packed into boxes neatly and safely to make moving easier. 
� Pack all of your critical items separately from the rest of the items and carry them 

yourself.  No matter how careful movers are, damages and losses can occur.   
� Designate a list of high value items and ensure your movers are aware and take 

special inventory of them.   
� Set aside items you will need to unpack right away into an ‘unpack first’ pile, i.e. 

coffee supplies, telephones, modems, cable boxes, remote controls and, most 
importantly, necessary bath items. 

  
Change your address with… 
 �  The Post Office 
 �  Employer 
 �  Insurance Agents(s) 
 �  Credit Card Companies 
 �  Accountant 
 �  Lawyer 
 �  Doctors 
 �  Dentists 
 �  Magazine and Newspaper Subscriptions 
 �  Children’s School and Daycare 
 �  Friends and Relatives 
  
Transfer services and utilities… 
 �  Natural Gas 
 �  Electric 
 �  Trash and Recycling 
 �  Water/Sewer 
 �  Telephone 
 �  Television/Internet Service Provider 

 


